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About the Author

My name is Daniel Alonzo. | did not grow up with money. My dream was to play professional
baseball. A knee injury ended that dream before it started, and at 21 years old | had no plan,
no college degree, and no clear path forward.

A friend introduced me to a business opportunity in financial services. | thought it was a
scam. | was wrong.

| went all in. | worked like my life depended on it because it did. By 24 | was earning six
figures. By 28 | had over $500,000 in annual income, the majority of it passive, and | had
saved my first million dollars in cash. Today | run Alonzo and Associates, a Primerica
organization with 1,500 licensed agents across approximately 60 locations, serving over 500
client families every single month with more than $11 billion in life insurance in force and
$500 million dollars in assets under management. We have over 30,000 clients!

| also host the Wealth on the Beach podcast, which has aired over 300 episodes since 2018
and consistently ranks in the Top 100 on MillionPodcasts. My YouTube channel Alonzo
Academy has 16,000 subscribers. | have 150,000 followers across social media platforms. |
have written multiple books. | speak on stages. | have built the exact life of freedom |
imagined when | was broke, angry, and unsure of my future.


http://wealthonthebeach.com
https://linktr.ee/DanielAlonzo

This ebook is the condensed version of everything | know. It is a summary of my flagship
book Wealth on the Beach, and it is written to give you the blueprint fast so you can start
moving now.

| left college at 21 to bet on myself. It is one of the best decisions | have ever made.

If any of this resonates, | want to hear from you. DM me on Instagram @danielalonzo. |
personally respond.

Preface

When the Dream Becomes the Corporate Nightmare
You did everything right.

You got the degree. You got the job. You married the right person, bought the house, drove
the car. On paper your life is perfect.

But at 2am on a Tuesday you are lying awake staring at the ceiling doing math in your head
that never adds up. The mortgage. The car payment. The credit card you told yourself was
temporary. The boss who does not see you. The meetings that eat your days and give
nothing back.

The dream became the grind. And the grind is winning.

Here is what nobody told you: the traditional roadmap was never designed for your freedom.
It was designed for somebody else's productivity. You are the asset in that equation, not the
investor.

This book is about flipping that. It is about building passive income, mastering your mindset,
learning to sell, learning to lead, and building wealth that outlives you. None of it requires a
fancy degree or a trust fund. All of it requires a decision to start.

The best time to plant a tree was 20 years ago. The second best time is right now. Do it
NOW.



CHAPTER 1

Creating the Vision

If you don't design your own life plan, someone else will

Every wealthy person | have ever met had one thing in common before the money arrived: a
crystal clear picture of the life they were building toward. Not a vague hope. Not a someday
wish. A specific, vivid, emotionally charged vision that they returned to every single day.

When | was starting out with nothing, | used to sit in my car and visualize. | saw the travel. |
saw the freedom to pick up and go anywhere on a Tuesday. | saw my kids having a father
who was present and not chained to a desk. That vision was not just motivational, it was
directional. Every decision | made either moved me toward that picture or away from it.

Most people never get specific enough. They say they want to be rich. That is not a vision,
that is a wish. A vision has details: what does your morning look like, what city are you in,
what does your business produce monthly, how old are your kids when you finally stop
trading time for money.

"There is no shortage of money, only of people thinking big enough.” — Grant
Cardone

Your Action Plan

1. Write out your ideal life in full detail. Where do you live, what do you own, what does a
normal Tuesday look like, how much does your business produce without you. Write it
now, not later.

2. Break it down to a 90 day target. What is the one move you can make in the next 90
days that closes the gap between where you are and where you want to be.

3. Make it visible. Phone wallpaper, printed page on your mirror, voice memo you play in
the car. The brain needs repetition to believe what the eyes have not yet seen.

4. Set a date. A dream with a deadline is a goal. A goal with steps is a plan. A plan
backed by action is a life.

If you are serious about building this life, | want to talk to you. DM me on Instagram
@danielalonzo or call me at 909.245.9945. | am actively building my team and | personally
coach every person who joins. No gatekeepers, no random sales guy. You get me.



CHAPTER 2
Mindset

The factory is between your ears

Here is the uncomfortable truth: your current financial situation is a direct output of your
current thinking. If you want different results, you need different thoughts running in the
background.

Scarcity thinking says there is not enough, it is too risky, people like me do not get ahead.
Abundance thinking says opportunity is everywhere, risk is manageable, | can learn
whatever | need to learn. One of those two programs is running in you right now. Which one
is louder?

| grew up without money and | absorbed a lot of scarcity thinking early. The belief that money
was hard, that wealth was for other people, that | should be grateful for a steady paycheck.
Those beliefs were not facts. They were inherited software from people who never figured
out money themselves.

You get to update the software. That is the work.
"The mind is everything. What you think, you become.” — Buddha

Your Action Plan

5. Write down three money beliefs you are carrying. Be brutally honest. Common ones:
money corrupts people, rich people are greedy, | am not smart enough to be wealthy, |
will always struggle financially.

6. Interrogate each one. Is this actually true? Where did it come from? Has it served you?
Then rewrite each one. Not as a lie you tell yourself but as a more accurate statement
about how the world actually works.

7. Feed your mind daily. Thirty minutes of books, podcasts, or content from people who
have already built what you want. Your inputs determine your outputs. Be intentional
about what you are letting in.

8. Study the Wealth on the Beach podcast. Over 300 episodes of real conversations
about money, mindset, and building a life of freedom. It is free and it is one of the most
efficient investments you can make.

Want to go further? | teach live every Wednesday at 9am PST inside Wealth on the Beach
Club. $99 a month. Real instruction, real accountability.

DM me @danielalonzo or visit wealthonthebeach.com to join.



CHAPTER 3
Leadership

You cannot lead others to a place you have not been yourself

Leadership is not a title. It is not a corner office or a team under you. Leadership is the ability
to influence people to take action they would not take on their own, toward a result that is
better for everyone involved.

The most dangerous version of leadership is leading by instruction alone. Do what | say. The
most powerful version is leading by example. Watch what | do and do the same thing. | built
my entire business on the second model.

When | started building my team, | was on the phone more than anyone. | was booking more
appointments, doing more presentations, following up harder. Not because | had to but
because | knew my team was watching. Standards at the top become the floor for everyone
else.

"A true leader always sets the standard for his people by doing it first.” — Art
Williams

Your Action Plan

9. ldentify the standard you want your team or family to operate at. Now ask yourself
honestly: are you living at that standard right now. If not, that is your first assignment.

10. Lead one person this week. Find someone in your orbit who needs direction, belief,
or a blueprint. Give it to them. Leadership muscle is built through repetition.

11.  Get clear on the leader you are becoming, not just who you are today. Write a one
paragraph description of that person. How they show up, how they treat people, how
they handle pressure. Then start closing the gap.

| am building a team of leaders right now. People who want to build something real in
financial services and create real passive income. If that is you, reach out. @danielalonzo on
Instagram or 909.245.9945. | cover your licensing fees and coach you myself.



CHAPTER 4

The Qualities of the Wealthy
They think differently before they do differently

After 30 years studying wealthy people, building alongside them, and becoming one myself,
here is what | have found. Wealthy people are not smarter than average. They do not have
access to some secret the rest of the world is missing. But they do operate with a distinct set
of beliefs and habits that compound over time into radically different outcomes.

They value time above money

The average person trades time for money and calls it a job. Wealthy people convert money
and systems into more time. They understand that time is the only truly nonrenewable
resource. Once it is gone you cannot get it back. Every business decision they make is
filtered through: does this give me more time or less.

They never stop learning

Every wealthy person | know is a reader, a listener, a student. They invest in courses,
mentors, masterminds, and experiences that accelerate their growth. They do not consider
this an expense. They consider it the highest ROI category in their budget.

They build networks with intention

Wealthy people do not collect contacts. They build relationships with other high performing,
forward thinking, growth oriented people. They know that proximity to excellence is one of
the fastest shortcuts available.

They are comfortable with discomfort

Growth lives at the edge of comfort. Wealthy people have trained themselves to act despite
uncertainty, to invest before they feel ready, and to take calculated risks that the average
person talks themselves out of.

Your Action Plan

12. Audit your time for one full week. Log every hour. Then ask: what percentage of my
time is producing future income versus trading for present income. The answer will tell
you a lot.

13. Start one book this week on personal finance, entrepreneurship, or leadership.
Finish it in two weeks. Repeat every month without exception.



14. Identify the five people you spend the most time with. Write their names down. Then
honestly evaluate: are these people pulling you toward the life you want or away from
it. Adjust accordingly.



CHAPTER 5
Mastering Your Craft

Average effort produces average results. Full stop.

Success does not reward dabblers. It rewards the obsessed. The people who reach the top
of any field are not usually the most naturally talented. They are the ones who showed up the
longest, practiced the hardest, and refused to accept mediocre as an identity.

When | started in financial services | knew almost nothing. | studied every top producer |
could find. | listened to every training call. | did more presentations in my first year than most
agents do in five. | was not the smartest person in the room. | was the most relentless.

Mastery is not a destination. It is a commitment to continuous improvement that you renew
every single day. The question is not are you good enough yet. The question is are you
better today than you were yesterday.

"You are an uncut gemstone of priceless value. Cut and polish your potential with
knowledge, skills, and service, and you will be in great demand throughout your life."”
— Denis Waitley

Your Action Plan

15.  Name your craft. What is the single skill that, if you mastered it completely, would
produce the most income and freedom in your life. Write it down and commit to it.

16. Block one hour daily for deliberate practice in that skill. Not general work. Deliberate
practice with the specific intent of getting better. Every day without exception.

17. Find the best person you can access in your field and study how they became the
best. Read what they read. Do what they did. Fail forward.

Follow me on Instagram @danielalonzo and subscribe to the Wealth on the Beach podcast
on iTunes and Spotify, Over 300 episodes of mastery content. Free. Start today.



CHAPTER 6
Your Network Is Your Net Worth

Who you know determines the speed of your success

| have seen talented people go nowhere because they surrounded themselves with small
thinkers. | have seen average people achieve extraordinary things because they plugged into
the right community. Network is the multiplier on every other asset you have.

The people around you set the invisible ceiling on your ambition. If everyone you spend time
with thinks a $100,000 salary is the dream, your subconscious accepts that as the standard.
Plug in with people doing $500,000 and your brain recalibrates what is possible.

At 21 | made one of the hardest decisions of my life. | cut ties with people who were
comfortable being stuck. Not because | was better than them but because | knew the math.
You become the average of your environment. | needed a different environment.

"You will never outperform your inner circle." — John Wooden

Your Action Plan

18. List the five people who have the most influence on how you think and spend your
time. Be honest. Now ask: is this the inner circle of a future millionaire or a future
mediocre.

19. Join one community this month where the floor is higher than your current ceiling.
Masterminds, business groups, accountability partnerships. Proximity is the strategy.

20. Identify one person who is already living the life you want and reach out. Ask one
focused question. Most successful people are more accessible than you think and they
love talking about how they got there.

The Wealth on the Beach Club is the community you have been looking for. $99 a month.
Wednesday mornings 9am PST with me. People building real businesses and real wealth.
Join at wealthonthebeach.com or DM me @danielalonzo.



CHAPTER 7
Lifting People Up

The fastest path to your own success

| want to tell you something that took me years to fully understand. The biggest leaps in my
own income and business did not come when | focused on myself. They came when | shifted
my obsession to other people's wins.

When | started genuinely investing in my team's success, showing up for them, celebrating
them, fighting for them, the business exploded. Not because | was doing more work but
because | had unlocked something that pure hustle never could: loyalty, culture, and a team
that would go to the wall for me because | had already gone to the wall for them.

Can | ask you something directly? When was the last time you looked someone in the eyes
with full intensity and said: | believe in you. | mean it. | will do whatever it takes to help you
win.

Do that once a day. Watch what happens.

Your Action Plan

21. Identify one person this week who could use your help. Reach out and offer it
without expectation of anything in return.

22. Make recognition a daily habit. A text, a shoutout, a handwritten note. People
remember the leaders who made them feel seen. Be that person.

23. Think about how you can create an opportunity for someone in your circle. An
introduction, a referral, a shared resource. Generosity compounds.



CHAPTER 8
Mastering the Sales Game

Every income problem is a sales problem

Sales is the highest paid skill in the world and the most misunderstood. People hear the word
and think of pressure, manipulation, and scripts. Real sales is none of that. Real sales is
understanding what someone needs, demonstrating that you can deliver it, and building
enough trust that they say yes.

Here is the truth: everyone is in sales. You are selling every day. You sell your spouse on
where to eat dinner. You sell your boss on why you deserve a raise. You sell your kids on
why homework matters. The only question is whether you are good at it.

My first presentations were disasters. | talked too much, listened too little, and got rejected
constantly. But | kept going. Every no made the next conversation better. Within a year | was
one of the top producers in my state. Not because | had natural talent but because | out
practiced everyone else.

Closing is always about the quality of your questions, not the strength of your pitch.

Your Action Plan

24. In your next three sales conversations, commit to asking more than you tell. Two
ears, one mouth. Use them in that ratio.

25. Record your presentation. Then ask your mentor to review it.

26. Write down your five most common objections and craft a response to each one that
addresses the real concern underneath. Practice those responses until they feel
natural.

27. Role play with a partner once a week. Uncomfortable? Good. That discomfort in
practice means confidence in front of real prospects.

28. Study one sales book this month. Recommended starting point: Tom Hopkins, The
Art of Closing the Sale.



CHAPTER 9
Replicating the Process

True freedom means the business runs without you

Here is the test of whether you have a real business or just a job you created for yourself:
can you walk away for 30 days and come back to it still running.

Most people who think they are entrepreneurs are actually self employed. They have traded
one boss for an infinite number of them. They cannot step away because they are the
system. Real business ownership means you built the system and the system runs without
you.

| was 28 years old, making $500,000 a year in passive income, when | finally understood this
lesson fully. The shift happened when | stopped being the one doing everything and started
building the people and processes that did everything better than | did.

"Systems run the business. People run the systems." — Michael Gerber

Your Action Plan

29. ldentify the three tasks in your business or life that only you do right now. Pick one
and document the process so completely that someone else could execute it without
asking you a single question.

30. Train one person on that process this month. Give them ownership and trust them to
execute. Your discomfort with letting go is the price of freedom.

31. Ask yourself this weekly: what am | doing today that should be a system, a video, or
a trained team member instead of me. The answer to that question is your leverage
list.

32. Build training videos for your processes. If you have to explain something one on
one, in person, every single time, you are not free. You are the bottleneck.

Want to see a real duplication system in action? Join my organization and | will personally
show you exactly how we built one of the most powerful organizations in the history of the
company. $11 Billion in force and over $500M in AUM. We have over 30,000 clients! Call
909.245.9945 or DM me on Instagram @danielalonzo.



CHAPTER 10
Mastering Financial Intelligence

If you don't understand money, money will never work for you

Most people were never taught how money actually works. School covered algebra and
chemistry but skipped compound interest, tax strategy, and the difference between assets
and liabilities. That is not an accident. A financially literate population would be a very
different population.

You do not need a finance degree. You need to understand ten principles cold, and most
people never bother.

The Foundations

e Good debt vs bad debt. Bad debt buys things that go down in value. Good debt buys
things that produce income or appreciate. A car loan is bad debt. A rental property loan
can be good debt. Know which one you are carrying.

e Compound interest. Every dollar you invest today becomes more dollars tomorrow
without you doing anything. The math is violent on a long enough timeline. $500 a
month invested at 25 versus 35 is a difference of hundreds of thousands of dollars at
retirement. Start now.

e Diversification. Stocks, real estate, crypto, and your own business. No single asset
class is bulletproof. Spread the risk without spreading yourself so thin that you cannot
go deep on anything.

e The DIME formula for life insurance coverage. Debt plus Income replacement plus
Mortgage plus Education. Add those up and that is how much term life insurance you
should have. Pure protection. No cash value. No whole life. No IUL. | have been saying
this for 30 years and the math does not change.

The Advanced Moves

Wealthy people protect money as aggressively as they build it. That means understanding
your tax liability and legally minimizing it every year. It means holding real assets inside legal
structures that protect them from lawsuits and creditors. It means having an estate plan so
your wealth goes where you want it to go and not to probate court.

Every dollar is a soldier in your army for financial freedom. Give each soldier a mission and
deploy them with intention.

Why Whole Life and IUL Products are Scams



| am going to be direct here because this is one of the most important things in this book.
Cash value life insurance products, including whole life and indexed universal life policies,
are one of the greatest wealth destroyers sold to working families today. The commissions
are massive, the costs are buried in complexity, and the returns are a fraction of what you
would get investing in a simple index fund with a cheap term policy alongside it.

Buy term insurance and invest the difference. Period. That strategy wins every time on a 20
or 30 year timeline. | have run these numbers for three decades. There is no scenario where
cash value products serve the average family better than term plus investing.

Your Action Plan

33. Do a complete financial audit this week. Write down all income, all debts, all monthly
expenses, and all existing investments. You cannot navigate without knowing where
you actually are.

34. If you do not have a term life insurance policy, get one this week. Use the DIME
formula to calculate how much coverage you need. If you need help, call me directly.

35. Open an investment account if you do not have one. Start with whatever you can,
even $25 a week. The habit is more important than the amount at the beginning.

36. Pick one book on financial literacy and commit to finishing it in two weeks.
Recommended: The Millionaire Next Door, The Total Money Makeover, or Rich Dad
Poor Dad.

| am a licensed financial professional. | invest my own money using everything | teach. If you
want a financial review or want to talk through your situation personally, call me at
909.245.9945 or DM @danielalonzo. No cost, no pressure.



CHAPTER 11
Creating Lasting Wealth

Legacy is not an accident. It is a decision.

True wealth is not about the car you drive or the house you live in right now. It is about what
you leave behind. It is about whether the work you are doing today will continue generating
freedom for your children and their children long after you are gone.

John D. Rockefeller did not just build a fortune. He built a system to protect and grow that
fortune across generations. Over a century later the family wealth is still intact. That is not
luck. That is deliberate, long term architecture.

You do not have to be a billionaire to think this way. If you have an asset, a business, a
portfolio, or a property, you already have something worth protecting and passing on
strategically.

The Three Pillars

e Asset protection. LLCs, trusts, and proper insurance structures put a legal moat around
what you have built. Lawsuits and creditors are real risks. Do not build the castle and
forget the moat.

e Estate planning. A will, a trust, a clear beneficiary structure on every account. Without
it, your estate could sit in probate for years and a significant portion could go to taxes
rather than your family. This is not optional. It is foundational.

e Long term investing. Real estate, index funds, dividend stocks, crypto with a disciplined
strategy. The goal is assets that compound while you sleep. Reinvest returns. Let time
do the heavy work.

Your Action Plan

37. If you do not have a will or estate plan, schedule a consultation with an estate
planning attorney this month. This is not something to defer.

38. Review every investment account and confirm the beneficiary designations are
correct. This takes 20 minutes and could save your family years of legal headache.

39. Have the conversation with your family. Tell them what you are building and why.
Legacy planning works better when everyone understands the plan.



Conclusion: Do It NOW

You made it to the end. That already puts you ahead of most people who downloaded this.
But reading this book does not change your life. Deciding to act on it does. And then acting.

| am not a guru hiding behind a team of assistants. | live in Rancho Cucamonga, California. |
run a real business, | take real calls, and | respond to real DMs. When you reach out to me,
you get me.

| have helped thousands of people escape the grind, start businesses, get properly protected
with insurance, and build portfolios that produce real passive income. The blueprint is not
complicated. It just requires a decision to start and a refusal to quit.

Here is exactly what | want you to do right now:

Option 1: Join Wealth on the Beach Club at $99 per month. | personally teach every
Wednesday at 9am PST. Real instruction, real accountability, real community.
wealthonthebeach.com

Option 2: Join my team at Primerica. | will cover your licensing fees, train you personally, and
plug you into a system that has been producing top earners for decades. No experience

required. Just drive. DM me @danielalonzo or call 909.245.9945.

Option 3: Listen to the Wealth on the Beach podcast. 300 plus episodes, completely free, on
iTunes and Spotify. Start with Episode 1 and work your way through.

Whatever you choose, choose something. Momentum is the asset. Hesitation is the tax.

Do it NOW.

Daniel Alonzo
Free Resources

Everything below is free. No excuses.



PODCAST

Wealth on the Beach, now available on iTunes and Spotify. Over 300 episodes interviewing
some of the greatest minds on the planet! We discuss money, mindset, sales, leadership,
and building a life of freedom. Search "Wealth on the Beach" anywhere you listen.

INSTAGRAM

@danielalonzo. This is where | drop daily content, respond to DMs, and share what is
currently working in business and investing. Follow and send me a message right now.

WEBSITE AND LINKTREE

wealthonthebeach.com and https://linktr.ee/DanielAlonzo. Everything in one place: books,
the club, the podcast, the blog, and how to join the team.

BOOKS

Wealth on the Beach, Wealth on the Beach for Teens, Why Most Life Insurance Is a Scam
and my latest we just dropped: The Pocket Blueprint to Building Financial Freedom, only 88
pages to carry in your back pocket! All available on Amazon.
amazon.com/author/danielalonzo

DIRECT CONTACT

Phone: 909.245.9945. Email: bcn0822@yahoo.com. Instagram DM: @danielalonzo.

| mean it. Reach out. Let's figure out together what the next right move is for you.

Do it NOW.


https://linktr.ee/DanielAlonzo
https://amazon.com/author/danielalonzo


